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AMPLIFYING Ci.IéNT IMPCT

How do the best companies win BIG with their clients? They put those relationships first and understand
that increased engagement must be a primary business directive. The "Amplifying Client Impact" keynote
will explore the importance of creating meaningful interactions with clients to enhance their experience
and foster lasting relationships. We will delve into the three core pillars—Engage, Inspire, and Impact—
which are essential for maximizing client satisfaction and driving business success. These three pillars are

key to transforming ordinary client interactions into extraordinary experiences, leading to stronger

relationships and sustainable success. Attendees will leave with actionable insights and strategies to

ensure every client interaction is positive, purposeful, and impactful.

"I've worked with Jen multiple times with a large variety of clients. Today, she is my "go to" for motivational

speaking and leadership development. There’s no one | have encountered who brings the combo of experience,

"

intelligence, and fun. Simply put, she is exceptional!
-Chris Grebowiec, Global Learning Leader, Square

ENGAGE: Building Genuine Connections
Every interaction is personal. You'll get techniques to personalize each interaction in
order to make clients feel valued. Building genuine connections with customers is vital

because it fosters trust, loyalty, and long-term relationships, which drive repeat business

and create a positive brand reputation.

INSPIRE: Creating Value Beyond Expectation

We’re giving you ways to exceed client expectations through innovative solutions.
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IMPACT: Driving Meaningful Results
Fostering a culture of Client Impact within the organization takes a
commitment by every member of the team. Impact matters with customers

because it leads to deeper engagement, fosters long-term loyalty, and

generates sustainable business outcomes that go beyond short-term gains.

CLICK HERE TO VIEW JEN'S SPEAKER DEMO REEL


https://youtu.be/n4gInaLIu_I?si=f4Xr1V88gEDbaLSV

